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PU3UKU TA BAP’EPU BITPOBA/I’KEHHS B2B E-COMMERCE
B MIZKHAPOJIHIW TOPTOBEJIBHIN ITPAKTHUIII

B2B E-commerce (enekTpoHHa KOMEpIlis MK Oi3HECaMH) CTa€ KIFOYOBUM
€JIEMEHTOM PO3BUTKY MbKHapogHoro Oisnecy. I[Ipote, mopsn i3 3poctaHHAM edek-
TUBHOCTI 1 T71I00aTbHUM OXOIUICHHSAM, MIANPUEMCTBA CTUKAIOTHCS 3 HU3KOIO PU3UKIB
Ta Oap’epiB, SKi MOXKYTh CYTTE€BO BIUIMBATH HAa CTAOUIBHICTH Ta OE3MEKYy 30BHINIHBO-
eKOHOMIYHO1 JisuthHOCTI. B2B (business-to-business) enekTpoHHa KOMEpIIis OXOTLIIOE
OHJIAH-YTOIM MIX MiANPUEMCTBAMH, CHPSMOBAHI Ha ONTHUMI3aIil0 MPOIECIB
3aKyTIiBENb, POJAXKIB, JIOTICTUKH Ta 3a3BUYail CIPSIMOBAaHI Ha BCTAaHOBIICHHS TPUBAIUX
MapTHEPCHKHUX BIJHOCHH, IO 0a3yrOThCS Ha JOBIpl Ta B3a€EMHIM BUTOAl. 3T1IHO
3 mocnikeHHssMu, oOciru B2B e-commerce mepeBumyiots B2C-cerment, o
TIKPECITIOE WOTO 3HAYYIIICTh Y TNI00ANBHIN ekoHoMmimi. 3a mannumu Forrester Research,
y 2023 porui rinobansauii punok B2B e-commerce nepeBumu 20 tpiH. goua. CIHIA,
110 cTaHOoBUTH MoHaj 80% Bij 3arajJbHOr0 0OCATY €JIEKTPOHHOI KoMeplii y cBiTi [1].

Lle cBlAYUTH MPO 3pOCTarOUuy POJb HU(PPOBUX TEXHOJOTIM Yy MI>KHAPOJIHIN TOPriBil.
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3a ouinkamu McKinsey, nmonan 65% wmikHaponuux B2B-kommaniii mepednu 1o
4acTKOBOI a00 moBHOI 1u(dpoBizallii cBoiX ToproBenbHUX TmporeciB [7]. [Ipote
eeKTUBHE BIPOBAKEHHS TaKUX PILIEHb MOTPeOye BpaxyBaHHs CHEUUPIYHUX BUKIHKIB
MDKHAPOAHOTO CEPEOBHIIA.

OcHoBHI TpeHau po3BUTKY B2B e-commerce:

1. ABromarm3ariis Ta iHTerpamis mporeciB. CydacHi B2B mmargopmu Bce
yacrime iHTerpyoThest 3 ERP-cucremamu, CRM Ta iHmmmu 6i3Hec-10AaTkamMu, 1o
JI03BOJIsSIE aBTOMATH3yBAaTH MPOILIECH 3aKyIl1BElb, yIPABIiHHS 3amacaMu Ta (piHaHCOBI
omnepariii. Lle 3HMKye BUTpaTH Ta MiABUILYE €(PEKTUBHICTh YIPABIIHHS JAHIIOraMU
rnocravyaHus [2].

2. Buxopucrtanss mryuHnoro iHTenekty (Al) ta anamituku nanux. Al Ta Benuki
nani (Big Data) 103BOJSIIOTH KOMIIAHISIM aHaI3yBaTH TOBEIIHKY MOKYIIIB, IMpPOr-
HO3YBAaTH MOIMUT Ta MEPCOHATI3yBaTu npono3uiii. Hanpuknaza, anroputmMu MamHHOTO
HABYaHHS MOXXYTh aBTOMaTUYHO PEKOMEHAYBAaTH TOBApPH HA OCHOBI 1CTOPIi MOKYIIOK
KmienTa [3].

3. Po3Butok MmapkertmieiciB. B2B mapkermieiicu, Taki sik Alibaba, Amazon
Business, ta Global Sources, cTatoTh OCHOBHUMH KaHaJaMH JIJIs1 MIXKHAPOIHOI TOPTIBIIL.
Bonu 3a0e3neuyroTh 3py4HUIl TOCTYN 0 INOOANbHUX PUHKIB, CIPOIIYIOTH MOIIYK
MOCTaYaJIbHUKIB Ta MOKYIILIB, a TAKOX 3HMXKYIOTh Oap'epu BXOAYy Ul MalIMX 1 CEpeaHIX
MIANPUEMCTB [4].

4. Mo6inpHa komepuis (M-commerce). 3poCcTaHHS BUKOPUCTAHHS MOOLIBHUX
IpUCTPOIB y Oi3HEC-CEPEIOBUII CTUMYJIIOE PO3BUTOK MOOUTBHMX 10AaTKIB 117151 B2B
e-commerce. Lle n03Bossie KOMMaHIsIM 3/IMCHIOBATH 3aKyMiBJi Ta KEpPyBaTH 3aMOB-
JIEHHSIMU B PEKUMI1 pEaJbHOTO 4acy, 110 OCOOJMBO BaXKJIMBO JJI1 MIXKHAPOJHHUX
omepariii [5].

5. biokueitH Ta cMapT-KOHTpakTH. biiokdeiH-TexHoJI0Ti1 3a0€31Meuy0Th MPO30PIiCTh
Ta Oe3neky Tpanzakuiid y B2B e-commerce. CMapT-KOHTpakTH aBTOMATU3YIOTh BUKO-
HaHHS YToJl, 3HWKYIOUM PU3MKH IIAaXpaiicTBa Ta CHPOIIYIOUM IPOLECH OIUIATH Ta

JIOCTaBKH [6].
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OcuHoBuumu pusukamu B2B E-commerce y mi>xkHapogHOMy Oi3HEC! €:

1. Kibep3arpo3u. Komrmanii 0OMIHIOIOThCS BEJIMKOK KUIBKICTIO YyTJIUBOI 1HGOp-
Marlii (KOHTpaKkTH, IUIATOKHI JaHl, TexHiuHi crmerudikarii). 3a maammu Deloitte [2],
Ki0ep3arpo3u € OCHOBHOIO TMEPEUIKOJIOI0 ISl PO3IIMPEHHS MIKHAPOIAHOI €JIEKTPOHHOI
TOpPTiBjl B cerMeHTi B2B.

2. BantoTHi Ta miaTixHI pu3uKd. Yepe3 TpaHCKOPAOHHI TUIaTeX1 MiJIpUEMCTBA
CTUKAIOTHCS 3 BOJATUJIBHICTIO BAIIOTHUX KYpCIB, pU3MKOM OJIOKYBaHHS TPaH3aKIIiM,
a TaKOX PI3HUMH (PIHAHCOBUMU PETYJISALISAMHU.

3. Pu3uk HEpiBHOMIPHOTO PETYJIATOPHOTO Mosist. HasBHICTh pi3HUX MITXOIIB 110
udposoi Toprieii B CIIIA, €C, Kurai, kpaiHax A3ii CTBOpIOE IOPUIWYHY HEBH3HA-
YEeHICTh. 30KpeMa, BUMOTHU 10 30epiranss ganux (Harpukian, GDPR B €C) MoxyTh
CYNEpEUYUTH JIOKAIbHUM 3aKOHAM 1HIIUX KpaiH.

OcHoBHUMU Oap'epamu 1151 BripoBakeHHs B2B E-commerce €:

Henocratas mudposa indpacTpykTypa B KpaiHax, 10 po3BUBAIOTHECA. OOMeKeHUI
JOCTYM JI0 CTaOUIBHOIO 1HTEPHETY, XOCTUHTIB, IUIATIKHUX CUCTEM — CEPHO3HUM
CTPUMYIOUMM YUHHUK AJI1 MDKHAPOAHUX OIEparliii.

2. KynbTypHi BiIMIHHOCTI Ta JIOBipa J0 €eKTpOoHHUX KaHamiB. Ha Biaminy Bin B2C,
y B2B yroam 3a3Buyaii MaroTh BHILY BapTICTh 1 MOTPEOYIOTh OLIBIIOI TOBIpU. Y JESIKUX
KpaiHax 0COOMCTHUI KOHTAKT 3aJIUILIAETHCS KITFOUOBHM.

3. Texnonoriuna HecymicHicTh muatdopm. Bukopucranns pizuux ERP, CRM,
MIaTDKHUX HUTI031B Ta APl MOXe yckilaAHUTH 1HTErpaliio 13 mapTHepaMu.

HamnpsiMmu mogonanHs pu3ukiB 1 6ap'epis:

1) iHBecTyBaHHS B KiOE€pP3aXUCT Ta pe3€pBHI KaHAIU 3B’ S3KY;

2) yHidikars cTaHIapTiB Yepe3 MIXKHAPOIHI TOPTOBEIbHI I1aThopMu (HAPUKIIA/,
Alibaba, Amazon Business);

3) HaBYaHHS TeEpPCOHANy, aganTallis A0 KyJIbTYpPHOTO CEpeIOBHINA KpaiHU-
napTHEPA;

4) 3aCTOCYBaHHS CMapT-KOHTPAKTIB 1 OJIOKUEHH-TEXHOJOTIN JjIsl rapaHTyBaHHS
0e3IeKu yro/.
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B2B e-commerce mpomoBxye TpaHchOpMyBaTH MIKHApOIHY TOPTIBIIO, 3a0€3-
MeYyourd KOMIIAHISIM HOB1 MOMJIMBOCTI JJIi 3pOCTaHHS Ta OITHUMI3alii Oi3Hec-
npoueciB. OCHOBHI TpeHAM, Takl SK aBTOMaTH3allis, BUKOpUCTaHHS Al, po3BHTOK
MapKeTIUICHCIB Ta OJIOKUYEH, BUBHAYaTUMYTh MallOyTHE IIbOTO cerMeHTa. BogHodac,
KOMIIaHISIM HEOOX1JTHO BPaxOBYBAaTH BUKJIMKH, TOB'SI3aHI 3 OE3MEKOI0, PEryJISITOPHUMHU
OOMEXEHHSIMH Ta KYJIbTYPHUMH OCOOJMBOCTSIMH Ta 3aCTOCOBYBATH KOMILJICKCHHIMA
MiJAX1J, OPIEHTOBAHUN SK Ha TEXHOJIOT1YHY MOJEpHi3allito, Tak 1 Ha MOOyJI0BYy

JIOBTOCTPOKOBHUX B3a€MUH 13 MTAPTHEPAMHU.
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